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Abstract

This paper examines reputation, the belief of a decision maker about types of advisors,
in a two period cheap talk model where the decision maker obtains messages from
two advisors. The decision maker believes that an advisor can be one of two types - an
advisor who is biased towards suggesting any particular advice (bad advisor) or an
advisor who has the same preferences as the decision maker (good advisor). I assume
that each advisor perfectly knows the type of the other advisor, but his signal about
the state of the world is imperfect. Strong reputational concern makes the good
advisor sometimes tell a lie in the first period regardless of the type of the other
advisor. It is shown that the presence of the other advisor does affect the message sent
by an advisor. The good advisor has a greater incentive to tell a lie when he knows
that the other advisor is bad rather than good. If each type of advisor considers his
second period sufficiently important, it is better for the decision maker to have a

single advisor.
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Abstrakt

Tento clanek zkoumd reputaci a pfedpoklady rozhodovatele o typech poradct v
dvoufdzovém modelu, kde komunikace pfed vlastni hrou je bez nakladi (tzv. cheap
talk), a kde rozhodovatel obdrzi navrhy od dvou poradcti. Rozhodovatel véfi, ze
poradce miize byt jednim ze dvou typi — bud’ poradce, jenZ ma tendenci navrhovat
jakykoli typ feSeni (Spatny poradce), nebo poradce, ktery ma stejné preference jako
rozhodovatel (dobry poradce). Predpokladdm, ze kazdy poradce znd dokonale typ
zbyvajiciho poradce, ale jeho signal o stavu svéta je nedokonaly. Silny zdjem uchovat
si dobrou reputaci nuti dobrého poradce, aby nékdy v prvnim obdobi lhal bez ohledu
na typ druhého poradce. Je prokdzano, ze ptfitomnost dalSiho poradce ovliviiuje
zpravu vyslanou poradcem. Dobry poradce ma siln¢jSi motivaci lhat jakmile vi, Ze
druhy poradce je spiSe Spatny nez dobry poradce. Kdyz kazdy typ poradce vnima
druhé obdobi jako dostatetn¢ vysoce dulezité, je pro rozhodovatele lepsi mit jen

jednoho poradce.



